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Pricing to Sell 

By: Sharon Berman 
Published: The Recorder 

  
Pricing is an integral component of marketing, 
but only recently have law firms begun to realize 
its vital role in marketing and business 
development. Setting and getting your 
professional fees encompasses a range of 
qualitative and quantitative factors, none of 
which have ever been under such scrutiny. 
Consequently, in today's economic environment, lawyers find 
themselves in an uncomfortable and unfamiliar position when they 
discuss and work out these all-important fee agreements. 

   
Recently, a group of law firm marketers along with pricing and 
finance specialists met to discuss the changing nature of the market 
for professional fees as well as how to market them. Some of the key 
points that emerged from the discussion were the importance of 
negotiating skills, planning, and defining and communicating value - 
both the value you bring to the prospect and how the prospect 
perceives value in general.  
   
Read full article. 
  

  

Media Quotes, Bylined Articles...What's the 
Difference? 

 

Many professionals do not understand the difference between media 
quotes and bylined articles. Assistant Account Manager Michelle 
Villamor explains the difference in the video below. 
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Berbay Insights from...  

What's in Store for Legal 
Marketing in 2014? 
 

Better business 
development. That 
was the topic at this 
year's Marketing 
Partner Forum in 
Naples, Florida, 
which we again were proud to 
sponsor. 
  
Senior Account Manager Megan 
Braverman discusses legal 
industry trends for 2014, defines 
the "experience economy", the 
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View more FAQs. 
  

Recent Client Successes 

 For a civil engineering firm: A rising professional included on 
ENR California's "Top 20 Under 40" list. 

 For a law firm: Expanded their online footprint by 
strengthening their lawyers' Martindale-Hubbell, LinkedIn 
and Avvo profiles. 

 For an insurance brokerage firm: Generated media 
opportunities related to commercializing drones. 

  

About Berbay 
 

Berbay Marketing & Public Relations creates the 
visibility and credibility that fuel revenue growth. Since 
1995, we have implemented marketing and public 
relations programs for professional services firms, 
including law, financial services, real estate, 
architecture/engineering/construction and business-
to-business enterprises. 
 

 

 
 
 
 

 

impact social media has on the 
legal industry and business 
development tips.   

How Millenials are Changing 
the Workplace 
 
Stanford Professionals in Real 
Estate (SPIRE)/CA State Bar 
Real Estate Section 
  
For the third 
consecutive  
year, we 
spearheaded public 
relations for this 
signature event. 
  
Account Manager Erica 
Hess reports on real estate 
professionals' look at how 
millenials are changing the 
interior landscape of the 
workplace. 
  

 

 

 

 

  

 

    

Action-based 
White Papers for You 

Tackling the Empty 
Rainmaking Bench 
 

Start considering how you can 
best position your firm for the 
future -- now.  
  

 
 

Transitioning From Service 
Partner To Rainmaker 
 
Making the transition from service 
partner to rainmaker is daunting, 
but doable. 
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Contact Us 

Berbay Marketing & Public Relations 
2001 S. Barrington Ave. #305 

Los Angeles, CA 90025 
Phone Number: 310-914-4200 

Email: info@berbay.com  
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